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Turn forgotten quotes into a short follow-up
list.

Know who needs a nudge without searching through old emails.

How it would work

01 — 02 — 03 — 04

Quote sent Set a follow-up date Show today'’s list Owner follows up

A SIMPLE EXAMPLE lllustrative, not a customer result

Before After
A quote was sent Tuesday. A week later, nobody Quote #104 - Waiting for customer - Owner: Sam - Follow
remembers whether the customer replied. up Thursday - Draft message ready.

Your first move

Put five open quotes in one list. Give each an owner, a status, and a next-contact date.

Try it with

5 open quotes - Their current status - Your rules for follow-up

Keep going if

Every open quote has a next action. Closed and opted-out contacts stay out of the queue.

Review messages before sending. More follow-ups do not guarantee more sales.

A starting point to try with your team. No systems are connected or changed. xt3.us/opportunity-map


https://xt3.us/opportunity-map?problem=follow-up

